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ENGLISH VERSION

Instructions : (1) As per the instruction no. 1 of page no. 1.
(2) Question No.1 is compulsory.

(3) Figures to the right indicate full marks of the
question.

1 Answer in brief : 12
(1) What is meant by travelling salesman ?
(2) State the physical qualities necessary for a salesman.
(3) Explain the meaning of publicity programme.
(4) What is meant by Electric signs ?
(b) State the disadvantages of training.
(6) State the advantages of advertisement on internet.

(any four)
2 (@) Describe the procedure for selection of salesman. 8
() "Training is good investment for the compensation" 8
Explain.
OR
2 (a) State the characteristics of ideal remuneration method. 8
(b) State the power and duties of salesman. 8
3 (@ Discuss the environmental factors affecting consumer 8
behaviour.

(b) Which point should be considered while selections of 8
advertising media ?
OR

3 (@) What is meant by 'direct publicity’ ? Explain various 8
medias for direct publicity.
(b) Explain the advantages of advertisement through 8
news paper.

4  Write short notes : (any two) 16
(1) Advertising and Social responsibilities
(2) Foundation of effective publicity programme
(3) Duties of publicity manager

(4) Types of manufacturer salesman.
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5 Case Study : 10

Sanjay Chemicals Company Ltd. intends to manufacture
and sell the insecticide of high quality. The cost of production
of this insecticide is likely to be Rs. 140 per Kg. There is a
cut throat competition in this field.

In the market the selling price of the same type of high
quality insecticides mainly used in agriculture manufactured
by different companies are as follows :

Company Selling Price (per Kg.)
Rs.
A 200
B 210
C 205
D 215
Questions :

(1)  What price should the company fix for this insecticide ?
Why ?

(2) Which media would you prefer for advertising this
insecticide ? Why ?
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